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REFUTATION  - REFINING YOUR REBUTTAL

REFUTATION IN YOUR FIRST REBUTTAL

1. Answer each argument. Clash is essential.  Your teams cannot be 2 ships passing in the night.

a. Affirmative - It is critical that affirmative answer all arguments raised by the negative constructive and rebuttal.  An argument that is not addressed by the affirmative is to be assumed to be true by the judge and can knock out your entire case.

b. Negative – Negative can be more selective in their constructive and rebuttal.  Ask yourself which points if the affirmative loses will cause them to lose the entire debate.  Attacking the solvency or effectiveness of the affirmative proposal can often knock out the entire affirmative case.

2. Proceed in a logical order. To be easily followed, affirmative should go down each argument raised by the negative in the order presented on the issue.  Affirmative can sort issues raised by the negative for strategic advantage of coverage.

3. Signpost. It is essential to always refer to the opposing argument that you are answering so that the judges may follow your rebuttal. This is where good flowing is essential as both teams and the judges need to have the same phrases on their flows so all can be in synchronicity. 

4. Strategically use cardinal versus ordinal numbers.  When referring to opposing arguments, use ordinal such as first, second, third and when making your arguments use cardinal – one, two, three. 
	[image: image1.wmf]
	“On negative’s first argument that affirmative studies are biased,  I will argue . . . one. . . two. . . three. . .

On negative’s second argument that affirmative exaggerates the problem, I will argue . . . one.  . . .two. . . .three

On negative’s third argument that affirmative claims are misleading, I will argue . . . one. . . two. . .three. . . “ 


5. Don’t give more credibility to the opposing team’s argument than it deserves. Be on the offensive and be confident and passionate behind your points.
Teacher Resource Sheet 4.3
2 of 3

6. Number your arguments. When you are refuting the other team’s arguments and you have more than one response, be sure to give each a separate number.  Giving arguments separate numbers allows you to extend individual responses in your final rebuttals.  It is also forces the other team to have to answer each argument.

7. Phrase responses in a 5 to 7 word title/claim. Arguments should be concise, easily identifiable and understandable by both the judge and other team so that everyone has the same point on their flow.  Then, you can take a pause and have explanation.  The judge needs to get a clear response written on the flow.

 SHAPE  \* MERGEFORMAT 



1. Prioritize and strategize your time. Don’t spend more time on an argument than it deserves.  Remember that you have to cover all the arguments of the opponent so set out a map for how much time you are going to spend on each argument.  If negative only spends 30 seconds on a point, it might not be a good use of time for you to spend 5 minutes responding unless you are certain that the negative is going to really blow up this argument in subsequent speeches.
2. Evaluate impact of the opponent’s argument.  Ask yourself, even if this argument is true, and the other team wins this argument, how does it impact your case?  Explain to the judge how it does not have a large impact on your position.
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REFUTATION IN YOUR FINAL REBUTTAL OR CLOSING

1. Prioritize the arguments that you are going to address.  Ask yourself the following two questions:

a. What arguments, if I win, will permit me to win the entire debate?

b. What arguments, if I lose, will cause me to lose the entire debate?

The arguments identified in question B are the ones that need to be covered in your last rebuttal.

2. Tell the judge why your argument is superior.  Key phrases that a judge should hear are: 

	[image: image3.wmf]
	“The opponent argues X, we argue Y. Our argument is superior because . . .”

Reasons that your argument might be superior could be:

Recency – Your evidence might be more recent.

Preponderance – The preponderance of authors or studies support your point.

Qualifications – The authors that support your point are more qualified.

Reasoning – The claim you present is backed by lots of reasons while the other team just makes claims or conclusions with no reasons.

Evidence – Your point is backed by evidence while the other team just makes an assertion.




3. Refer to the big picture. “We win the debate because . . .” Don’t just repeat your winning arguments.  You need to tell the judge, “Since we won these arguments we win the debate because . . .” In middle school competitive debate, affirmative would typically argue that the advantages of the case outweigh the disadvantages, while the negative would argue that the disadvantages of the affirmative outweigh the advantages.
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1. “They say…”

2. “But…”

3. “Because….”

4. “Therefore…”
Exercise:  Take arguments that you have prepared for your upcoming debate.  Now make believe you are a writer for the local newspaper.  Come up with titles for your arguments as if they were the title of a newspaper article.  The chief editor has told you that the title has to be 5 to 7 words.  Make the title catchy and make sure it accurately describes your argument.  








